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Presentation 
 
Operator 
Greetings, and welcome to the Aemetis Second Quarter 2015 Earnings Review Conference Call.  At this time, all 
participants are in a listen-only mode.  A question and answer session will follow the formal presentation. If 
anyone should require operator assistance during the conference, please press * 0 on your telephone keypad. As 
a reminder, this conference is being recorded. 
 
It is now my pleasure to introduce your host Mr. Todd Waltz, Executive Vice President and Chief Financial Officer 
of Aemetis.  Thank you, sir.  You may begin.   
 
Todd Waltz – Executive Vice President and Chief Financial Officer 
Thank you, Jessica.  Welcome to the Aemetis June Earnings Review Conference Call.  Before we begin our 
presentation, I’d like to read the following disclosure statement.  During today’s call we’ll be making some forward-
looking statements, including without limitations, statements with respect to our future stock performance, plans, 
expectations for performance, opportunities and expectations with results to financing activity.  I’d like to remind 
you that these statements must be considered in conjunction with the cautionary warnings that appear in our SEC 
filings.  Investors are cautioned that all forward-looking statements in this call involve risk and uncertainty and that 
future events may differ materially from the statements made.  For additional information, please refer to the 
company’s Security and Exchange Commission filings which are posted on our website or available from the 
company without charge.   
 
Our discussion on this call will include review of non-GAAP measures as a supplement to financial results based 
on GAAP.  A reconciliation of the non-GAAP measures to the most directly comparable GAAP measures is 
included in our earnings release for the quarter ended June 30, 2015, which is available on our website in the 
Media section.  Adjust EBITDA is defined as net income or loss plus to the extent deductible and calculating such 
net income, interest expense, loss on extinguishment, income tax expense, intangible and other amortization 
expense, depreciation expense and share-based compensation expense.   
 
Now I’d like to introduce the Founder, Chairman and Chief Executive Officer of Aemetis Inc., Mr. Eric McAfee.   
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Thank you, Todd.  We welcome our shareholders and financial markets professionals to today’s Aemetis Second 
Quarter 2015 Earnings Review Conference Call.  For newer investors and participants, we suggest visiting the 
Aemetis website at aemetis.com to review today’s earnings press release.  The updated Aemetis corporate 
presentation, the Aemetis fillings with the FCC and previous Aemetis business update conference calls.   
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Todd Waltz, our Chief Financial Officer, will now provide a review of the company’s Q2 2015 financial results.  I 
then will provide a business update, which will be followed by a question and answer session.  Todd. 
 
Todd Waltz – Executive Vice President and Chief Financial Officer 
Thank you, Eric.  Revenues were $38.1 million for the second quarter of 2015, compared to $57.2 million for the 
second quarter of 2014.  A decrease in ethanol and wet distillers grain average selling price resulted in revenue 
declines during the second quarter.  Gross profits for the second quarter of 2015 was $2 million, compared to 
$11.4 million in the second quarter 2014.  During this period, ethanol and wet distillers grain prices fell more 
rapidly than feed stock purchase costs.   
 
Selling general and administrative expenses were $3.1 million in the second quarter of 2015, compared to $3.4 
million in the second quarter of 2014.  The decrease in selling general and administrative expense was driven by 
lower market and cost and lower spending compared to the same quarter of the prior year.  Operating loss was 
$1.3 million for the second quarter of 2015, compared to operating income of $7.8 million for the same period in 
2014.  Net loss was $6.3 million for the second quarter 2015, compared to net income of $2.7 million for the 
second quarter of 2014.   
 
Adjusted EBITDA for the second quarter 2015 was a loss of $0.2 million, compared to an adjusted EBITDA of 
$9.1 million for the same period of 2014.  Cash at the end of the second quarter of $3.3 million, compared 
favorably to cash of $300,000 at the close of 2014.  Interest costs during the second quarter of 2015 were $4.9 
million, slightly lower than interest costs during the second quarter of 2014.   
 
During the second quarter of 2015, we achieved a significant funding milestone with a full subscription by foreign 
investors of the entire $36 million of 4 year, 3% interest rate funding from the EB-5 offering.  During the six 
months of 2015 the EB-5 program funded about $20 million to the company.  This attractive 4 year EB-5 financing 
is allocated to the repayment of the higher cost Third Eye Capital bridge financing that was provided for 
completion of our India plant and the acquisition upgrade and operation of our wholly owned biofuels facility in 
Keyes, California.   
 
These capital and operating investments allowed the company to acquire and build biorefinery production facilities 
in the US and India that originally cost about $165 million to construct and upgrade.  As of the end of June 2015, 
the outstanding balance due to Third Eye Capital is about $57 million, which is a reduction in the Third Eye loan 
balance of about $20 million since early 2014.  With an additional $11.5 million of EB-5 funds in escrow and $3 
million in final signed subscription agreements scheduled to be released from additional EB-5 funding, we expect 
to apply an additional $14.5 million of low-cost EB-5 funding to a reduction of the Third Eye loan.  That completes 
our financial review for the second quarter of 2015.   
 
Now I’d like to reintroduce, Eric McAfee, Founder, Chairman and Chief Executive Officer of Aemetis, for a 
business update.  Eric. 
 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Thank you, Todd.  Aemetis continues to achieve important milestones that are creating significant value for 
shareholders.  For those of you who may be new to the company, let me take a moment to provide some brief 
background information.   
 
Aemetis was founded in 2006 and we own and operate 110 million gallons per year of renewable fuel production 
capacity in the US and in India.  Included in our production portfolio is a 60 million gallon per year capacity 
ethanol plant, located in Keyes, California, which is near Modesto.  We also own and operate a 50 million gallon 
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per year distilled biodiesel and refined glycerin bottle refinery production plant on the east coast of India, near the 
port city of Kakinada.   
 
Let’s discuss our businesses.  The Aemetis biodiesel business has entered into an exciting, rapid growth phase 
due to a variety of favorable factors in our primary target market, India.  With the recent elimination of about $10 
billion of annual subsidies for diesel in India, biodiesel has become a lower priced, less polluting fuel in the 25 
billion gallon per year India market.  India has 13 of the 20 most polluted cities in the world.  Biodiesel provides an 
80% reduction in harmful, particulate emissions and is a low-carbon biofuel primarily produced from waste 
renewable oils.  Along with other positive government changes in India our wholly owned and operated 50 million 
gallon per year capacity distilled biodiesel plant has experienced rapid growth toward full production levels of 
more than 150 million dollars per year with annual revenues.   
 
During the second quarter of 2015, biodiesel revenues grew 161% quarter over quarter to $3.9 million.  We are 
very pleased with the progress of revenues ramped as it is the first quarter in which Aemetis was approved to 
begin customer testing, tank installation and distribution to larger bulk customers in India.  Aemetis is now the 
largest distilled biodiesel producer in India, delivering the highest quality product to large diesel users including 
bus, trucking, railroad and stationary generator customers.   
 
Last week, our expectations of continued rapid growth in India was fully confirmed when the three state run 
refinery and fuel blending companies, India Oil, Bharat Petroleum and Hindustan Petroleum issued tenders for the 
procurement of 850 million liters of biodiesel, equal to about 220 million gallons in the next year, from blending the 
diesel.   
 
For reference, our installed capacity is about 190 million liters per year, equal to 50 million gallons per year of 
biodiesel.  The entire existing biodiesel production capacity in the country of India is estimated only 250 million 
gallons per year, equal to about 1% of the 25 billion gallon India diesel market.   
 
The government of India led by Prime Minister Modi, has frequently stated its target of blending a minimum of 5% 
biodiesel as soon as possible.  This tender is a first active procurement of substantial amounts of biodiesel for 
delivery to the India railways and thousands of other customers, by the three government owned fuel blenders.  
 
We believe the second half of this year will yield continued increases of production and revenues as our India 
biodiesel customer base continues to grow at an accelerated rate, including sales to the three government owned 
refinery and fuel blending companies.  We expect to require an expansion of the production capacity of our India 
plant from 50 million gallons per year, to 100 million gallons per year, in order to meet rapidly expanding customer 
requirements.  Due to the rapid growth of the biodiesel industry in India, Aemetis led the formation of the Biodiesel 
Manufacturers Association and has been active in policy matters related to biofuels.  The rapid creation of a 
multibillion dollar, new biofuels market has drawn investor and investment banking interest in India.   
 
With the full support of our senior lender, we are currently in the process of selecting investment banks for the 
initial public offering of about 25% of our India subsidiary, which would be expected during 2016.  The IPO of the 
Aemetis biodiesel subsidiary in India would provide significant value for existing Aemetis investors and is 
expected to add significant [indiscernible] combined Aemetis cash balance.   
 
Our ethanol plant in Keyes, California continues to run with operational excellence at full capacity.  During the 
second quarter of 2015 our average sales price for both ethanol and wet distillers grain declined due to 
oversupply as a direct result of EPA delays in setting the annual renewable fuel standard mandates.  In addition 
dairy production in California softened, while the availability of lower cost feed products increased, creating a 
surplus of dairy feeds in a lower demand environment.   
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Recently the EPA released the much anticipated initial targets for 2014, 2015 and 2016, with a final determination 
of the mandate levels to be released on November 1st, 2015.  We are disappointed with the EPA not enforcing the 
Renewable Fuel Standard, corn ethanol 15 billion gallon annual mandate.  It was passed by Congress and signed 
by the President in 2007.  In spite of the reduced mandate we believe the corn ethanol industry will export excess 
capacity to different countries to bring supply and demand back in balance.  Our ethanol business is operationally 
solid with a high yielding, high up-time plant which is well situated for return to growth and high profitability moving 
forward.   
 
Our third and emerging business is renewable jet and diesel fuel.  Aemetis was the first company to sign a global 
technology license with Chevron Lummus and Applied Research Associates, known as ARA, for the production of 
100% replacement renewable jet fuel and diesel.  To our knowledge, every other approved renewable jet fuel 
technology is limited to a 50% blend with petroleum jet fuel, due to a lack of aromatics that provide lubrication.   
 
The US jet fuel market is about 23 billion gallons per year and the US diesel market is about 50 billion gallons per 
year.  Through the upgrade of our own production facilities and arrangements for the upgrade of other existing 
facilities, Aemetis is uniquely positioned to be a leader in this transition to next generation, cleaner burning, 
renewable fuels and chemicals.  Utilizing lower costs and lower carbon feed stocks to produce higher value 
products.  
 
We expect to have an update in the coming quarters with regards to renewable jet fuel and diesel fuel.  We 
believe that the development of these three businesses position Aemetis to be a worldwide leader in the 
production of a diversified range of products that supply the expanding biofuels market.   
 
Finally, through our continued progress in reducing interest expenses, including the ongoing refinancing of our 
bridge debt, with the low 3% interest rate EB-5 program funding and other commercial financing mechanisms, we 
remain firmly committed to strengthen our financial position, to expand our opportunities for future growth and 
profitability.  We are excited about the opportunities that lie before us and look forward to sharing our progress 
with you in the coming months and years.   
 
Now let’s take a few questions from our call participants.  Jessica. 
 
Operator 
Thank you.  At this time we’ll be conducting a question and answer session.  If you would like to ask a question, 
please press * 1 on telephone keypad. The confirmation tone will indicate that your line is in the question queue. 
You may press * 2 if you would like to remove your question from the queue. For participants using speaker 
equipment, it may be necessary to pick up your handset before pressing the * keys. 
 
 Our first question is coming from the line of Carter Driscoll with FBR.  Please proceed with your question. 
 
<Q>:  Morning, guys.  First question, maybe getting back to EPA mandate and obviously, it’s disappointing from 
the ethanol side, but certainly a positive for second gen feed stocks.  Maybe talk about your transition plans there.  
Obviously, [indiscernible] will be impacted by supply condition, so like you say, the export market can pick up the 
slack, but either talk about your plans for moving the second gen feed stock [indiscernible].  
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
The EPA announced in November, will cause increased demand for ethanol in the US without any activity by the 
industry in terms of export.  The EPA itself is projecting a 600 million gallon per year increase in the next five 
months, so as of January 2016 we have a 14 billion countdown mandate.  Our disappointment is with the law 
actually says 15 billion gallons starting January 2015 and the EPA has been then deluged with investor and 
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industry participants who’ve cited the lack of enforcement of actual federal laws as being a real damper on the 
industry.   
 
It is still possible the ethanol industry will have a wonderful November 2015, because the EPA very easily could 
move up their targets, even to the legally required targets.  If that were to occur, we would be immediately back in 
the supply and demand balance and the industry in general is a $0.50 per gallon kind of positive cash flow 
industry in a comfortable supply and demand equation.  I would cite that investors should be fully aware that that 
decision by the EPA could very easily be just they have to enforce federal law.   
 
Regarding advanced biofuels, we acquired the corn ethanol plant specifically to upgrade it, in order to produce 
advanced biofuels.  As you may fully appreciate, any advanced biofuels plant has to do a separation process in 
which you separate the water from the ethanol that is usually produced by advanced biofuels, so that distillation 
process, the denaturing process, the loading process called load out is about a 50 million dollar investment.  It 
takes a couple years to get these things permitted and built, so when you acquire a corn ethanol plant you already 
have that in place.  Our upgrade process for advanced biofuels, which would include, say [indiscernible] ethanol 
by the way, but also includes jet and diesel fuel, takes advantage of the existing $145 million of assets we have 
on the ground that are fully operationally in place.  By, frankly just upgrading the feed stocks and using front end 
processes that produce ethanol without using cornstarch.   
 
We were the first approved milo which is a product known as grain sorghum, company in the whole country that 
upgraded to corn ethanol plant and got it approved by the EPA to actually produce advanced biofuels 
[indiscernible].  We expect that that business very possibly could come back within the next 12 months as the 
Chinese change their buying habits and instead of buying milo, start buying corn again.   
 
We are very well positioned to not only adopt technology more rapidly, but potentially be the only one adopting 
technologies rapidly, because if you don’t have a corn ethanol plant the capital budget is a couple years and 
potentially as much as $100 million of expenses just to replicate what we already have in place.  We believe the 
EPA proposed mandate is very, very bullish for our business and that the salicylic ethanol, renewable diesel and 
renewable jet fuel are all very strongly supported by this proposed mandate.  The only component that is not 
being strongly supported is that they’re scaling up traditional [indiscernible] corn ethanol at a slower rate than 
what federal law requires.   
 
<Q>:  Maybe just shifting gears a little bit.  You also have an advantage with your biodiesel facility in India that 
you have the distillation already in place.  Can you talk about the competitive advantage and how that does or 
does not play into your pricing strategy and how diesel is being deregulated? 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
In India we have the very fortunate situation that we built the plant to be, probably the world’s largest 
[indiscernible] waste feedstock plant, so our inputs are nonfood waste oils available in India and also available via 
import.  India, the second largest consumer of the edible oil that produces this waste [indiscernible] byproduct.  
That’s why we’re targeting India, frankly, was the availability of the large amount of cheap feedstock and the 
desire to adopt biodiesel as the cleaner alternative to diesel.   
 
What has come to pass in India is that biodiesel is now a strategic imperative for the country, because India 
imports 80% of the diesel consumed.  It imports approximately 20 billion gallons per year of diesel, so it is an 
India cash utilization issue of exporting capital for every gallon of diesel it imports.  Biodiesel has become the 
strategic imperative.  The more rapidly they adopt biodiesel, the better off their economy is in terms of just not 
exporting capital out of the country.  Cost is very important, but strategically not importing as much diesel is also 
very important for India.  Our cost advantage then is by not using a food as feed stock, we actually have 
sustainable, lower cost inputs than our competitors who would use a vegetable or an edible oil as feedstock 



 

 
                  Trading Under the Symbol: ISDR 

Transcript:  
Aemetis 

Second Quarter 2015 Earnings Review Conference Call 
August 6, 2015 

 
 

 

 

Page | 6 

because the waste byproducts trade at a discount, it’s a very consistent discount, to feed the plants are built to 
not be able to use these waste feedstocks.   
 
This plant, by the way required heating elements throughout the entire plant in order to keep the feedstock in 
process form otherwise it solidifies.  If you don’t build your plants like that from the beginning, you really are 
challenged to try to use the lower cost waste feedstock we’ve constructed our plant to produce.   
 
<Q>:  So if you had to look at it just from a [audio disruption] perspective and from a competitor advantage, how 
long would it take for someone to try to take a facility that isn’t constructed the way you’ve done yours and add 
those columns?  Is it a year or two years?  Maybe talk about the cost or cap ex someone would do to build a plant 
to have a similar size to yours that was not constructed in that particular way. 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
There’s actually two challenges.  The first challenge is that the existing producers, there are only really five of 
them in the country of any commercial size, usually took advantage of the tax benefits of building their plant in 
enterprise zones and enterprise zones in India specifically focused on exporting products, so they’re going to 
bring the feedstock into the country and then produce for the domestic market.  They typically have an enterprise 
zone penalty, a tariff that ranges up to 10% in order to basically offset the tax benefits they have.  That’s actually 
number one, is that any existing vendor has to do a grain field deal.  They’ve got to physically go somewhere 
other than where their plant is and start all over again.  The reality is, it would take a couple years to a grain field 
biodiesel plant in India.   
 
The second point is that we located our plant in the port city of Kakinada, which is one of the major steering [ph] 
ports because they’re approximately a dozen edible oil refineries that produce this waste of feedstock.  So we are 
already the dominant provider of biodiesel from steering in that location and any second comer would have to 
face up the fact that we have the customer relationships, the vendor relationships.  It’s really going to be a tough 
place for a second producer to enter.  They would be wiser to go to the other side of the country, as far away from 
us as possible and attempt to do the same thing.  Unfortunately they’d have less steering because we are in the 
dominate edible oil refining facility location in the country and therefore the byproducts from that process is our 
feedstock.  This was designed to be a sustainable competitive advantage.  We did not build our plant in an 
enterprise zone, so we do not have this, it’s approximately 10% tariff penalty.  We are seeing this as we’re 
discussing with customers and these other vendors are falling by the wayside, that it’s a sustainable cost 
advantage that we have.   
 
<Q>:  Thank you for that.  Just a couple more for the night and then I’m going to authorize the Q&A session, but 
you obviously have a stated goal, doubling that capacity you have some potentially very large job takers.  Would 
that be the, that could take your entire production if you would negotiate as such.  What are the pros and cons 
with potentially offloading the one customer rather than trying to serve multiple customers into since you have a 
couple of opportunities there.  I know you’re in discussions with the one.  Just talk about the pros and cons in the 
general sense.   
 

 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Until January of this, the policy in India was that every producer had to sell through the three government owned 
refiners and fuel blenders.  It was a way the government controlled the price of fuel and the amount of subsidy.  It 
was only in January of this year, after the subsidy was removed and there was no longer a need to control that 
distribution that producers, including oil companies, by the way, were actually allowed to sell directly to both 
customers.  The opportunity that we have here is that those three oil marketing companies have historically seen 
themselves as the suppliers to the market.  So last week was a major milestone in history of the fuels business in 
India, when the three government owned refiners, fuel blenders came into the market and said let’s buy all the 
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capacity that’s currently available, approximately 250 million gallons of total production capacity available.  It was 
no coincidence that their procurement was approximately 220 million gallons.  They’re basically looking at trying 
to put themselves back in a position of being the fuel supplier of renewable low carbon, lower cost biofuel and 
interestingly enough, I think they will succeed.  I do believe that they will prove themselves to be the low cost 
distributor.  They’ve got the best footprint.  They’ve got their very large balance sheets and they’re willing to work 
very cooperatively with producers to provide us with, not three customers, but really thousands and thousands of 
customers through their distribution channel.   
 
I think our customer concentration does face a significant issue, and that is we have one company, one of the 
three oil companies that has an oil refinery, it’s only about 70 miles from our plant, and we have a sustainable 
cost advantage.  We have lower cost of freight, significant lower cost of freight and we’re not in an enterprise 
zone.  We have a sustainable cost advantage for a very long time, many, many years, in supplying all of our 
production to that particular site.  The real question is, do we supply it under a general procurement for all three of 
the marketing companies, or do we do a strategic relationship with this one customer who’s expressed publicly 
their desire to buy over 50 million gallons per year of biodiesel and to do it as soon as possible?   
 
I can assure you, we have excellent relationships with all three of the marketing companies.  Our supplying this 
particular company, Hindustan Petroleum is the company, already.  We have a little question about diversification, 
but at the end of the day our physical logistic advantage to supplying the Hindustan Petroleum refinery near our 
plant is pretty unassailable.  It seems to be the most logical thing for us to do would be to supply them as much as 
could afford.   
 
Now, the problem we have is lack of capacity.  We only have a 50 million gallon plant and so we have, as of 
today, announced our intention to begin the process of the expansion of that capacity at 100 million gallons.  
Which certainly has been in the plan, but until we saw the level of demand it’s actually now in the form of real 
procurement tenders that came out last week when we were in India actually, and our being the drivers for 
capacity, we didn’t have the level of visibility we do now.  We’re going to have to increase our capacity to 100 
million gallons just to meet the demand from the three government oil blenders.   
 
<Q>:  It is my last question.  Is there specific, as you’re attacking the jet fuel market, there’s been a lot of 
discussion about where crude needs to be to make the case economic.  Could you talk about your cost position 
using general terms, versus maybe some of your competitors and what they’re offering?  Obviously those have 
better characteristics and therefore we might be able to either offer a lower price or better value proposition at the 
same price.  Can you talk about a) where you think oil needs to be, and then b) just talk about your competitive 
position there?   
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
In the jet and diesel fuel business, which just to clarify for everybody, it’s the same production facility the jet fuel 
and the diesel fuel molecule are very, very similar and you actually produce both of them in the process.  We 
essentially can dial down how much jet fuel we produce, so it could end up being a 100% renewable diesel facility 
at our election, but essentially we can go up to 50% jet fuel and 50% diesel or dial down jet fuel and make it a 
100% renewable diesel plant.   
 
The current status of the business is that 100% renewable jet fuel is a very attractive product for supplying the US 
Navy under a multiyear arrangement that they are currently executing on that would take them from zero gallons 
last year to 336 million gallons per year.  This is called the Great Green Fleet.  If you turn the first 6 million gallons 
of renewable jet fuel being flown as a 10% blend by the US Navy principally.  They’re executing on the 
commercialization of the purchases and all the other deliverable blending issues and everything else.  As we 
speak, this second quarter this year is actually their first commercial procurement of renewable jet fuel.  They are 
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paying an attractive price, not a very high price.  It’s certainly not $50 a gallon, but they are certainly doing it at an 
attractive price commercially.   
 
There is a test phase going on though with our fuel, the Chevron Lummus fuel, that is at $50 a gallon and so each 
one of these military customers will have an initial test phase starting in the US and then the US Navy is delivering 
the message to foreign countries that this fuel starts showing up in their tanks in the next 18 months.  So they 
need to have done the foreign country testing as well and these testing budgets took away our $50 a gallon fuel 
and that is a nice little launch of our business actually as you move forward to have these initial test gallons and 
then roll into a commercial relationship.   
 
On the diesel side of the business between the renewable identification numbers and low carbon fuel standard 
and other incentives, the renewable diesel price is a premium to regular diesel.  It is not charge the customers a 
premium, it is the blending credits and other things that come through there, the renewable fuel standards, the 
RIM [ph] values that create the value for the producer.  Currently the sale of diesel is being postulated as being 
either at the same price or a slight discount of what they [indiscernible] a gallon to regular diesel and as a result 
the entire 50 billion gallon per year US diesel market is available to renewable diesel producers.  We’re not selling 
it as an introductory premium price or any of those kind of methodologies, it’s just diesel.  It can go into any truck 
stop or any other FedEx, UPS kind of truck in the country and essentially it’s just a better pricing model for our 
customer because they can get some better perspective about what the futures price is of the biofuel versus a 
petroleum based diesel.  I would say in both these markets, other than the initial test fuels for military, we are 
looking at being priced competitive, and frankly, it’s a slight discount to regular fuel as being the business model 
for the industry and then the renewable fuel standard of RIM value is where the premiums come for the 
producers.   
 
<Q>:  Last question for, Todd, maybe.  The application of 14.5 million you’re expecting to apply to Third Eye 
occurs when? 
 
Todd Waltz – Executive Vice President and Chief Financial Officer 
Essentially the application that money will happen as it’s released from escrow.  There’s a whole process that sits 
behind the approval, the investor approval through the USCIS.  What we do is we look for those approvals to be 
finalized.  The monies that are sitting in escrow are fairly well-seasoned at this point, so that’s why we’re 
optimistic about seeing the release of those.   
 
<Q>:  Okay, no specific time you can comment on that? 
 
Todd Waltz – Executive Vice President and Chief Financial Officer 
It’s just difficult to comment on the time because it’s really dictated by the USCIS and their approval cycle, but at 
the same time we look at those investors.  They’ve been in the queue for quite some time, so we’re hopeful that 
they’ll be coming out soon.  I’m not in a position to say when.   
 
<Q>:  I understand.  I appreciate it. Thanks for your time.   
 
Operator 
Thank you.  Our next question is coming from the line of Joseph Petri [ph] with Stifel.  Please proceed with your 
question. 
 
<Q>:  Hi, Eric, I appreciate the thorough update.  Let me just say this, that intuitively you know, when oil falls out 
of bed, which it’s done over the last year, the stock response is, companies in your sector would be weak, but I 
know you’ve said on prior calls that you folks are making money in terms of blending.  I know the refiners are 
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operating pretty much at full capacity and over the quarter in the oil via WTIs then between 50 and 60.  Can you 
comment on some of the positives that are coming from the blending, in terms of the results?  Thank you. 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Certainly, and actually I’m going to take the question in a slightly different direction.  If you want to take a look at 
Valero’s results, Valero is, I think, the second largest petroleum refinery in the US.  Falling crude oil prices has 
provided Valero an opportunity to set record cash margins from their gasoline business.  Ethanol is an 
enhancement, an additive to gasoline.  It is 113 octane, so octane is power.  The average gasoline sold in the US 
is only 84 octane.  It’s actually blended with ethanol in order to get up to the 87 octane that you see at the pump.  
Ethanol’s 35% oxygen so it causes petroleum gasoline to burn cleaner, thereby complying with clean air act, the 
federal requirements.  Without blending ethanol, you can’t sell gasoline in the US because it doesn’t have 
precision octane and doesn’t meet sufficient clean burning requirements.   
 
So ethanol should be a product that is sold at a price premium, as an additive just like all the other additives that 
are sold as a premium to gasoline.  The only issue we really have in the ethanol industry and why we’re not 
delivering the outsized exceptionally good results that a Valero refinery does, where you have cheap influx and a 
valuable output called gasoline, is because the EPA has not enforced the federal renewable fuel standard that 
was supposed to have been announced in November of 2013.  That’s over 18 months ago and November 2015 is 
when they will finally get around to advancing federal law.   
 
Why does that matter?  Because supply and demand just kicked in in which the industry has delivered exactly as 
according to the original congressionally determined mandate requirements.  We are producing at 15 billion 
gallons per year to date in the US and the EPA has failed to enforce federal law.  That is it.  That is the whole 
story.  So our blending business, as it were, is really just a process of us getting the White House and the EPA to 
finally show up for work and to blend the requisite amount of ethanol in the US.   
 
I should site something very interesting to most people, 20 states exceeded the 10% supposed blend wall 2 years 
ago.  Twenty states in the US have mandates and actual blends that are above 10%.  The blend wall is 
fabrication and is a political tool for lobbying and does not exist in the real world; 15% ethanol is approved by the 
federal government, by the EPA itself and has been since 2012.  We’re in a growth industry in the US.  This is an 
industry in which ethanol is less expensive, is cleaner and higher octane than gasoline and should be at today’s 
supply and demand curve, should have every gallon, every 15 billion gallons that we produce, should be shipped 
into the US market.  Instead today, by the way, we’re delivering only about 13.3 billion gallons, so 13.4 I think is 
the estimate for this year.  We are unfortunately, in the industry that is waiting until November to see whether the 
Obama White House is really committed to cleaner renewable fuels in the US and as a test of their commitment.   
 
They have just shown recently, in the last week or so, that they’re committed to the lower carbon electricity in the 
US.  I would actually say they’re being chastised for their decision to do that.  They now have an opportunity to 
just fulfill the congressionally mandated fuel blend and if they do that in November, I can tell you very comfortably 
you’re going to be a very excited shareholder in this company.  In a balanced environment our business is a $0.50 
per gallon plus business.  First quarter of 2014 we were closer to a dollar a gallon margin, but this is a healthy 
$0.50 per gallon business.  We have a 16 million gallon plant.  Fifty cents a gallon times 60 million gallons of 
course is 30 million dollars per year of positive cash flow from our business.  We generated that in 2014, so we’ve 
actually demonstrated that we can generate those kinds of cash flows from our existing assets.  All we are is in a 
very short waiting period, waiting for the policy on certain [indiscernible] to be resolved.   
 
<Q>:  Okay, so you’re blending more than you did a year ago, but not at the full potential.  You’re waiting on this 
legislation, essentially? 
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Eric McAfee – Founder, Chairman and Chief Executive Officer 
The US market today is waiting for the legislation.  The customers are waiting for the EPA to tell them that federal 
law will actually be enforced.   
 
<Q>:  Alright, thank you, Eric.   
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Thank you.  Appreciate that.   
 
 
Operator 
Thank you.  Our next question is coming from the line of Andrew Hanson with Redwood Investment Management.  
Please proceed with your question. 
 
<Q>:  Yes, thank you.  I’d like to go back to India and what your conversations with customers both Hindustan Oil 
[ph] and others.  With Hindustan specifically, what sort of considerations have they had in terms of quality and 
more importantly what could this relationship mean for them and for you?  You obviously offer them close 
proximity, a high quality fuel; they have a lot that could be worth investing in in having a reliable supplier and then 
helping with plant expansion.   
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
That is correct.  I would actually say I was in India with our CFO and our VP of Corporate Development and took 
meetings with Hindustan Petroleum in the last ten business days.  They are very, very excited about our 
company.  As you may expect, they have a burden placed on them by the Prime Minister of the country to start of 
5% blending program.  Well 5% of 25 billion gallons is 1.25 billion gallons a year of biodiesel in the country of 
India.  When their political leader stands up and says, we’re going to go to billion gallons a year and then they 
look out at the landscape and all they see is 250 million gallons of total production capacity and they see only one 
US funded NASDAQ level group; oh by the way we’re located 70 miles from their plant; we become a very special 
friend.  We have excellent personal relationships, we have now commercial relationships, we’re actually shipping 
to them and it’s all a question, frankly, about how fast we can ramp up the commercial relationship and how much 
we’re willing to commit to capacity expansion to meet what they know to be almost an unobtainable number in 
that short period of time.   
 
How do you get to 1.25 billion gallons anytime soon in an industry which basically went from zero within the last 
two quarters.  We are not over promising in that arrangement.  I think we actually have three government blender 
customers, but we do see the strategic nature there and we are very open to discussions directly with Hindustan 
Petroleum to supply their needs and to continue to expand that beyond 5%.  We certainly see the need.  They 
would go beyond 5% to meet their own targets.   
 
Let me close that by saying that we’re a cheaper product.  This is not being delivered just based on environmental 
benefits or economic independence for the country.  We are a less expensive product than diesel even at today’s 
lower diesel prices.   As diesel prices increase over time, which I think most expectations would be, that they will 
increase over time, we will continue to be a less expensive solution.  So we are going to make them more money 
than selling diesel and it just happens to be it’s a higher quality product than diesel.   
 
<Q>:  Okay, so to dig a little bit deeper, I’ve spent enough time in India to know how long it can take to get 
anything done and I realize you’ll be living with that.  On the other hand, it seems like it’s to their advantage to 
move this relationship along more quickly rather than more slowly.  I wonder, in that regard, whether or not they’re 
willing to help finance the buildup in working capital that you’ll need?  
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Eric McAfee – Founder, Chairman and Chief Executive Officer 
Good questions and I’m glad you spent some time in India.  We’ve spent eight years in India and so we’ve had 
the benefits of being a very credible supplier, having supplied for that period of time.  You’re exactly right, if we 
were a new entrant and making very large projections of our performance, I would call that into question.  At this 
point in time we have an ability to operate a 50 million gallon plant and we’ve cited the numbers in a year and for 
15 million as cap tax we can have a 50 million gallon plant that grows to 100 million gallons in capacity.   
 
So we are not only just well positioned we are actually executing on expanding our plant’s capacity so that we can 
meet the needs of our customers and 100 million gallons is absolutely not positioned to meet their needs.  We 
already see the need for us to execute well over the next 18 months and achieve 100 million gallons capacity and 
then certainly have plans in place to expand beyond that.   
 
In terms of relationship, the current tender, which was issued approximately a week ago for the 250 million 
gallons per year, which start deliveries in the late September time frame, so it’s a September to August one year 
product delivery cycle.  In India terms, that would be considered to be a pretty rapid execution by these oil 
marketing companies.  It’s a two month paperwork process that’s ahead of deliveries here.  Now separate from 
that we have a direct commercial relationship with Hindustan Petroleum, not just through this group purchase 
situation, but directly with them that we’re already shipping under.   
 
 
Operator 
Thank you.  We’ll move onto our next question which is coming from the line of Scott Osif [ph], with [indiscernible] 
Securities.  Please proceed with your question. 
 
<Q>:  Hi there, sorry I’m travelling so I might’ve missed some your comments on some these questions.  I 
apologize in advance.  I did hear that there’s no specific timetable when the EB money will be released, but how 
do you intend and what progress has been made on taking care of the rest of the debt that will be left with Third 
Eye Capital, is my first question?   
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Certainly, we currently have approximately 57 million dollars, that’s saying to Third Eye Capital which is down 
approximately 20 million dollars from where we were early 2014.  We have, if you want to use simple math, we 
have 14.5 million of additional low cost EB-5 funding that would be applied to that 57 million, so 57 minus 14 gets 
us into the low 40s.  We of course have cash flow from our operations that have continued to be applied to 
payment of principle and interest as well.  So with a plant that costs 145 million to build and upgrade and only let’s 
call it in the 40 million dollar range in terms of total debt, we are positioned well to refinance that with commercial 
lending.   
 
We started producing under our control in May of 2011, so we now have several years of production.  We 
generated 40 million of positive cash flow from the operation of that unit during 2013 to 2014.  I think with some  
level of policy certainty, even though it’s going to be delayed until November, we will get you back in a reasonably 
healthy scenario in terms of cash flow.  The policy certainty itself is needed for us to do refinancing, but 
refinancing roughly of 40 million senior debt position on a 145 million dollar asset, we believe is very 
accomplishable and we would intend to do so.   
 
<Q>:  My next question is regarding, has there been any comments or thoughts or statements about spending out 
part of the India plant and monetizing that?  
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
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Yes, we did disclose today that we have a process that’s being strongly supported by our senior lender to 
interview investment banks.  Which we’ve already done and to engage with investment banks and enter in the 
process of an IPO that would take us into 2016, to having a publicly owned subsidiary in India listed on the India 
stock exchange.  The valuation and the amount of capital being raised is unknown at this time, but we do expect 
it’ll add somewhere close to 75 million of cash to the combined company’s balance sheet through a combination 
of the financings involved with the process.  The operations of subsidiary, of course, is also a positive cash flow 
event and this IPO helps us with the working capital requirements.  Also the capital required for expanded 
capacity.  An IPO versus subsidiary is definitely an activity that I think will add a significant amount of value to the 
shareholders of the parent company. 
 
<Q>:  Did I hear correctly that we are actually selling the test fuel to the Navy or is it they’re just testing 
[indiscernible] fuel and it’s not ours and we’re not receiving revenues? 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Currently it’s not ours.  The Navy does have a procurement cycle out that would be an opportunity for us to 
participate.  We’ve not announced that we’ve shipped yet to the Navy.   
 
<Q>:  I thought a few months ago that the EPA raised the level from 10% blend to 12%, was I incorrect in what I 
read or is it they did that and are just not enforcing it and they’re hoping that the Obama administration that’s been 
ignoring this since at least 2012, will finally get their act together in 2015? 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
The EPA approved 15% ethanol blends for all cars that are younger than 2001.  That comprises about 85% of the 
miles driven in the US.  So it’s a very, very substantial increase from our current 13.4 billion gallons to 
approximately 18 plus billion gallons a year of ethanol.  We would actually be about 3 billion gallons short in 
production if that were to be enforced as a mandate, so the EPA has approved the use of 15% ethanol.   
 
The mandate is the 2007 Renewable Fuel Standard.  That is what the White House and the EPA have not yet 
enforced according to the time schedule required.  They’re supposed to announce it two months before every 
year that was November of 2013 for the 2014 calendar year.  They failed to announce it and they’re not planning 
to do it until November 2015.  So we’ve had a two year delay in enforcement of federal law and I would say we’re 
hopeful that the EPA determines that the federal law should be enforced and it’s a very simple question.  Are we 
going to meet our obligations to the investors that invested in biofuels in the US?  Yes or no?   
 
When federal law was passed and investors believed that federal law would be enforced are we going to comply 
with that arrangement we made with investors and I would hope they see the clarity of that statement.  Currently 
we’re suffering because the EPA and the White House has not seen the clarity of that and it’s postponed, actually 
adopting the mandates that are set forth from law.   
 
<Q>:  I was quite surprised with the loss this quarter.  Looking forward in what you’ve seen so far, are we on a 
better path?  I didn’t hear your comments about all the stuff about this last quarter. 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
The second quarter was an improvement over the first quarter and you may be fully aware that we had a fall in oil 
prices from $100 a barrel to roughly $45 a barrel in a short period of time that ended in the first quarter this year.  
It then had some amount of recovery and during the second quarter we were rewarded with a little better 
understanding of the market actually.  The pricing and margins recovered in the second quarter because it had 
been a bit of a freefall frankly in the oil business up until the first quarter of this year.  We are somewhat correlated 
to oil prices.  I mean for obvious reasons we’re selling a product that gets blended with gasoline, but as the Valero 
refining numbers proved, we should be making approximately $0.50 a gallon today of positive cash flow, 30 



 

 
                  Trading Under the Symbol: ISDR 

Transcript:  
Aemetis 

Second Quarter 2015 Earnings Review Conference Call 
August 6, 2015 

 
 

 

 

Page | 13 

million dollars per year, today.  Not at $60 oil, but at $45 oil and the dynamics of our ethanol industry is what’s 
causing us to not have the margins we should have.   
 
The dynamics of supply and demand for ethanol are what are driving the margins for ethanol.  The actual supply 
and demand equation for gasoline is excellent.  It’s actually a record premium over diesel, $0.23 premium over 
diesel, last quarter was a record.  I think it went back 18 years to find when that premium occurred before.  We 
are dealing with a very simple issue and I think investors, frankly, will be pleased with the outcome.  It’s a 
question of whether we’re going to be very pleased with the outcome in November or we’re just going to be 
pleased finally, if the mandate is being enforced and just at a slower rate than what we desire.  I think overall our 
plant being at full production capacity, delivering exceptionally good product to consistent customers including 
Valero and Chevron and California, positions us extremely well that as the supply to demand characteristics 
nationally come into balance, that we’ll just see improved positive cash flow.  We really don’t have to execute 
operationally in order to generate literally 30 million a year of positive cash flow.   
 
<Q>:  Expanding the India plant to 100 million gallons from 50 million gallons, how long does that take to do and 
how long does the plant that’s producing the 50 million gallons have to be shut down?  Or can it be done relatively 
quickly in just a short shutdown period, just a hook, whatever needed to be hooked up? 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Because we have that ability to use existing raw materials plants and finished goods tanks and some of the other 
existing control system and etc., we really do not impact our current operations.  We are building an additional 
process unit and some utilities to support it, but would not impact our current production capacity in order to add 
the production.  We will be adding a few more tanks, but largely just be more fully utilizing the existing tank we 
have. 
 
<Q>:  How long does that take to complete? 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
We’ve been asked, it’s about a 12 month process, about 15 million dollars to do it.  It’s not 15 million upfront, it’s 
15 million paid over time [indiscernible] can be from positive cash flow in India and from debt instruments in India, 
so it doesn’t require the parent company to have to do some sort of an equity offering otherwise.  What we did 
describe though is the IPO process provides us opportunities for pre IPO financing and of course the capital from 
the IPO in order to fully fund that expansion. 
 
<Q>:  That’s all of the questions I have, thank you. 
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
Thank you, Scott.  I think that’s it for today. 
 
Operator 
Thank you.  There are no further questions at this time, so I’d like to move the floor back over to management for 
any additional comments. 
 
 
Todd Waltz – Executive Vice President and Chief Financial Officer 
Thank you everybody.  We appreciate the shareholders, stock analysts and others who joined us today.  We look 
forward to meeting with you and continue our job log about growth opportunities with Aemetis.  We will be at the 
Jefferies Conference on Monday morning at 8:40 a.m. in New York, if you wish to come by and say hello.   
 
Eric McAfee – Founder, Chairman and Chief Executive Officer 
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Thank you for attending the today’s Aemetis Business Update Conference Call.  Please visit the investor section 
of the Aemetis website where we have posted a written version and an audio version of this Aemetis Earnings 
Review Business Update.   
 
 
 


