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August 14, 2014 Aemetis Business Update Conference Call:  1:15 pm PT 
 

John Liviakis, Liviakis Financial Communications:   
 
Hello and welcome to the Aemetis Business Update Conference Call.  I am John Liviakis of Liviakis 
Financial Communications and would like to read the following disclaimer statement before we begin 
the presentation by Aemetis. 
 
This conference call will contain forward-looking statements within the meaning of the Securities Act of 
1933 and the Securities Exchange Act of 1934. Forward-looking statements involve risks and 
uncertainties. A number of factors could cause actual future results to differ materially from historical 
results or from those expressed or implied by such forward-looking statements, including those 
identified in our filings with the SEC. Such forward-looking statements are based on our best estimates 
of future results, performance or achievements, based on current conditions and our most recent 
results. We do not undertake to publicly update or revise our forward-looking statements even if future 
changes make it apparent that any projected results will not be realized.  
 
I would now like to introduce Eric McAfee, the founder, chairman and CEO of Aemetis, Incorporated. 
 
Eric McAfee, Chairman/CEO of Aemetis:  Thank you, John, and we welcome our shareholders and 
financial markets professionals to today's Aemetis Business Update Conference call.  This is Eric McAfee, 
the Chairman and Chief Executive Officer of Aemetis, based in Cupertino, California. 
 
Our last Business Update Conference Call was about two months ago on June 5th, during the week that 
Aemetis listed on Nasdaq.  Many of the participants in today’s call may be new investors or financial 
market professionals that were not familiar with Aemetis prior to the recent Nasdaq listing.  To obtain 
an overview of Aemetis and our history since we founded the company in 2006, I suggest visiting the 
Aemetis website to review the written narrative or audio from the June 5th Business Update call, and 
also download the Aemetis Corporate Presentation that is available from the Aemetis website home 
page. 
 
Before commenting on the milestones achieved and financial performance during Q2 2014, it is 
important that investors have an understanding of the team that provides the financial information 
upon which your investment decisions are being made.   
 
Some observers may not be aware that Aemetis has traded as a public company since December 2007, 
and has been a publicly reporting, SEC regulated company for more than six years.  During that time 
period as a public company, Aemetis has built an in-house team of experienced, responsible, 
accountable, conservative professionals in law, accounting and finance, including the addition of two 
senior financial executives whom have a combined 23 years of experience working at Apple.  Our CFO, 
Todd Waltz, earned his CPA while working at a Ernst & Young, then served at conglomerate Litton 
Industries prior to serving 12 years at Apple as the corporate controller for a highly profitable division. 
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A key accomplishment during our six years as a public company was attracting and building a productive 
working relationship with the fifth largest accounting firm in the US and a top audit firm for the biofuels 
industry, McGladrey.  Based in the Midwest, McGladrey’s extensive biofuels experience contributed to 
the development of our accounting, operational and decision management systems both domestically 
and in international operations.   
 
We also were able to develop a valuable working relationship with one of the leading legal firms for 
public companies and Wall Street investment firms, Shearman & Sterling of New York.  Joining a long list 
of prominent corporate and investment banking clients, Aemetis has benefited from the high level of 
credibility and extensive Wall Street relationships brought by our legal team at Shearman.  We sincerely 
appreciate their responsiveness to our accelerated time schedules and the thorough SEC filings that 
result from their work product. 
 
The Aemetis financial statements reflect the high level of professional competence of the McGladrey 
audit team, the Shearman & Sterling legal team, and our Aemetis accounting, finance and legal 
professionals.  These important relationships are built over time, and have resulted in a solid foundation 
of accuracy, credibility and accountability in our internal and external financial reporting.   
 
Let’s discuss the Q2 2014 financial statements for a moment.   
 
During the last three quarters, Aemetis has generated $33.2 million of Adjusted EBITDA, which is an 
average of about $11 million per quarter of positive cash flow from operations.   
 
During the same three quarters, we paid $1.3 million for capital expenditures, generating a net amount 
of about $32 million of cash flow from operations after capex. 
 
As of the quarter end on June 2014, Aemetis had paid down its senior debt due to Third Eye Capital to 
$58 million from $73 million at the end of December 2014.  Additional debt payments of $4.7 million 
have occurred since the end of June, reducing the Third Eye Capital senior debt to $53.5 million 
outstanding as of today.  All of these payments have been made from positive cash flow from 
operations, and none from the sale of shares in the company. 
 
The short term debt maturities for the year from June 2014 to June 2015 are $12.1 million, which is 
equal to about one quarter of the annualized amount of our $11 million average quarterly cash flow 
from operations during the last three quarters.  Looking at debt repayment obligations in this way, 
Aemetis has almost a 4 to 1 debt coverage of operating cash flow compared to debt repayments for the 
next four quarters. 
 
Aemetis is in the closing process of a $36 million, 3% interest, debt refinancing with no principal 
payments for four years from a source that is unfamiliar to many US investors – the EB-5 job creation 
program managed by the US Customs & Immigration Service.  EB-5 funding is provided by foreign 
nationals seeking a US Green Card in order to study or work in the US.  Each foreign investor provides 
$500,000 for a project that generates jobs in a high unemployment area in the US in exchange for the 
immigration benefits under the program.  More than $2 billion will be invested in the US this year under 
the EB-5 program. 
 
Aemetis generates jobs and pays taxes in a high unemployment area of Central California. We have 
already received $1.5 million from the EB-5 program and have an additional $5 million in escrow.  Since 
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Chinese investors provide more than 80% of EB-5 funding, I travelled to China several times for weekend 
investor seminars during May and June of this year.  We conducted seminars in Beijing, Shanghai, 
Shenzhen and Quangzhou, and now have signed applications from EB-5 investors for the entire $36 
million funding.   
 
The qualification of each investor and the deposit of funds into escrow is now in process, with the entire 
$36 million expected to be received by Aemetis in 2015 as the USCIS completes its review of the sources 
of funds and the status of each investor.   If any investor does not qualify, the investor is replaced with 
investors from a waiting list in order to continue moving quickly toward full funding of the entire $36 
million. 
  
The combination of positive operating cash flow that has averaged $11 million per quarter and $36 
million of EB-5 funding results in an expected full repayment of the $53 million of currently outstanding 
Third Eye Capital senior debt within four quarters or earlier. 
 
After repaying our senior debt with EB-5 and cash from operations, our quarterly interest costs and fee 
amortization for debt will fall from the $5 million per quarter shown in Q2 2014 to only $250,000 per 
quarter.  Our entire interest cost related to our senior debt will be only $1 million per year, down from 
$24.5 million in 2013. 
 
This significant reduction in interest and fee amortization increases Earnings Per Share by about $20 
million per year, equal to about $1.00 per share per year of increased earnings based upon our current 
20 million shares outstanding and an NOL to reduce income taxes. 
 
I should mention that our senior lender has been very supportive of Aemetis, has provided increased 
funding for our projects for more than six years, and now is an owner of 3.4 million common shares 
representing about 17% of Aemetis outstanding shares.   
 
At this point, our senior lender is focused on building shareholder value in order to maximize its 
ownership stake, since the debt is well collateralized and is nearing full repayment within the next year. 
 
Due to accounting recognition of our acquisitions, the original construction cost of our California ethanol 
plant is not reflected on our balance sheet.  The build and upgrade cost of the 60 million gallon per year 
Keyes plant was $145 million, not the lower $75 million acquisition valuation shown on the Aemetis 
balance sheet.  The Aemetis biodiesel plant in India has 50 million gallons of capacity and is worth an 
additional $30 million or more as collateral for a secured loan. 
 
With this understanding, you may appreciate that our senior lender is very well collateralized, with more 
than $170 million of real estate and operating production facilities that have generated an average of 
$11 million per quarter of positive cash flow for the last three quarters.  With only $53 million of senior 
debt outstanding, the senior lender is protected by more than $115 million of excess collateral value. 
 
At this time, the shareholders of Aemetis and the senior lender of Aemetis share a common goal:  
increase shareholder value and avoid any implications that there is any issue with the senior debt.  The 
six years of supportive funding, the large 3.4 million shareholding and the notable willingness to provide 
financing needed to acquire and operate the California plant is evidence of the mutual, aligned interests 
of Third Eye Capital and Aemetis investors. 
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On a personal note, I would like to thank the senior management of Third Eye Capital for their patience 
with the volatile US capital markets, their willingness to listen to our views and plans, and their appetite 
for a risk-adjusted cost of debt funds that has minimized the dilution to Aemetis shareholders while 
other companies have failed to be funded or have been heavily diluted.  We plan to continue to be a 
successful debt investment for the Third Eye fund and plan to achieve full repayment of the remaining 
loan during the next few quarters as a final confirmation of the correctness of their judgment of our 
character and our commitment to the success of Aemetis. 
 
In June 2014, Aemetis listed on Nasdaq and in July filed a $100 million S-3 registration that covers a wide 
range of potential debt or equity offerings, without identifying any particular offering.  This filing is 
administrative housekeeping.  In order for Aemetis to minimize dilution to shareholders, we need to 
avoid issuing restricted shares or waiting several months for SEC approval of small transactions that 
include warrants or shares. 
 
Aemetis has been a public company since before the 2008 financial crisis, so if the intention of the board 
and management was to dilute shareholders, we have had many opportunities to do so and have 
chosen to focus on building share values through the use of debt to acquire facilities that increase 
positive cash flow.  The S-3 filing strengthens our ability to take advantage of opportunities to maximize 
the value of our shares by eliminating barriers to executing on our operational plans.   
 
As CEO and as the largest shareholder in Aemetis, I can personally express that I did not spend the last 
six years as a public company that now successfully generates about $10 million of quarterly cash flow 
just to dilute our shareholders after achieving operational success.  We are in the process of doubling 
revenues by bringing our India plant to full production, then increasing the size of the India plant to add 
additional capacity, so now is not the time to sell shares at a low price.  Each of our shareholders is fully 
aligned with me in our joint goal of minimizing shareholder dilution while achieving rapid growth in 
revenue and cash flow. 
 
Let’s discuss how to value Aemetis as a biofuels and biochemicals company compared to first generation 
producers such as Green Plains and Pacific Ethanol, as well as advanced technology biofuels companies 
such as Amyris and Solazyme. 
 
We see Aemetis as a combination of the value of our first generation biofuels operations and the 
opportunity to increase cash flow by implementing advanced technology in our facilities and in joint 
venture with other owners of first generation biofuels production assets. 
 
The Aemetis ethanol business and our India biodiesel business are operating in an industry that is fairly 
well understood, has low technology risk, has high asset values for production plants, generates high 
positive cash flow, and currently has a high barrier to entry due to a lack of commercial bank or equity 
financing. Corn ethanol is already fully built out in the US, with 15 billion gallons of production capacity 
already in place to meet the 15 billion gallon federal Renewable Fuel Standard mandate for 2015.   
 
Though we see clear opportunities for growth in ethanol production, all of the mandated fuel beyond 15 
billion gallons in the US under the RFS requires new technology in order to use non-corn feedstocks.  
The same can be stated for growth in biodiesel markets, in which waste and other non-food feedstocks 
are highly favored by the EU and the US. 
 



 

5 
 

As a result, the first generation ethanol and biodiesel plants owned and operated by Aemetis should 
receive the same valuation as Pacific Ethanol, which is located nearby in California, plus a slight premium 
due to the higher cash flow per gallon of capacity generated by the Aemetis plants.  Aemetis owns 110 
million gallons of capacity and Pacific Ethanol owns 220 million gallons of capacity, so without a 
premium for the higher cash flow per gallon of capacity from the Aemetis plants, Aemetis should be 
about 50% of the enterprise value of Pacific Ethanol – which has currently $420 million of equity value 
and about the same amount of debt as Aemetis.   
 
Using these numbers, 50% of $420 million is $210 million which should be the value of the Aemetis first 
generation biofuels business. 
 
However, this is only half – or maybe less than half – of the value of Aemetis as a public company.  In the 
eight years since our founding, Aemetis has invested in the acquisition of technology companies, the 
staffing of a microbiology lab at the University of Maryland, the development of five granted patents for 
biofuels production, and the purchase of 100% ownership of 110 million gallons per year of biofuels 
plants.  These investments were made by Aemetis in order to be uniquely capable of adopting valuable 
technology upgrades quickly, at low cost and with low risk into biofuels production facilities.  Unlike 
other high tech companies that are advancing new technologies in biofuels, Aemetis did not pursue a 
business model that relies upon third parties to own and operate production facilities.  Aemetis 
attributes significant value to the competence, industry insights, rapid learning, customer brand and 
other benefits of owning and operating its own upgraded production facilities. 
 
As an example, most companies in the advanced biofuels and biochemicals business are taking the 
Microsoft approach to technology adoption when working with IBM:  they are selling the “software” to 
companies that own and operate the “hardware”.  Aemetis is using a business model that is more 
similar to Apple Computer: own and develop the software technology and the hardware capital assets 
together in order to accomplish what others cannot without relying upon slower moving large 
corporation – and do it quicker and with better results.  
 
Both business models work, but the capital intensive nature of biofuels and biochemicals provides a 
significant advantage to technology companies that can own, upgrade and expand their production 
facilities based upon their own management and financing capabilities. 
 
Based in Silicon Valley, Aemetis is a high technology company that happens to also own and operate 
assets that are probably worth 50% of the value of Pacific Ethanol on a simple calculation of gallons of 
capacity owned.   
 
So, what is the value of the Aemetis technology business, you might ask?   
 
An ethanol plant has two inputs:  feedstock and energy.  It has four outputs:  ethanol, distillers grain, 
corn oil and 300 million pounds per year of carbon dioxide.  Each of the inputs can be reduced or 
replaced by a waste input that is lower carbon, and each of the outputs can be upgraded to form new 
molecules or materials that sell for multiples of the $2.50 price of ethanol or the $80 per ton value of 
distillers grain. 
 
Why haven’t other companies done these upgrades already?  The ethanol industry losses caused by 
Congress’ cancellation of the $6 billion per year oil industry subsidy at the end of 2011 while leaving 3 
billion RIN’s in the marketplace to discourage the purchase of biofuels eliminated both the equity and 
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the debt capital that would have funded the adoption of new technology by first generation ethanol 
plants.  Most ethanol companies barely survived the cancellation of the last subsidy to the ethanol 
industry, and the subsidy had been paid to oil companies, not ethanol plants.  So, when the oil industry 
customer was allowed to avoid purchasing the mandated amount of biofuels during 2012 and early 
2013, smaller and weaker companies fell behind.  The publicly-held biofuels companies emerged in mid-
2013 with fewer competitors, and with the fall in corn prices in late 2013 due to increased corn supply 
and slower growth in ethanol production, enormous financial windfalls occurred for shareholders in 
publicly held biofuels companies such as PEIX, GPRE, REX and even Aemetis.   
 
Now is the time to adopt the technologies that transform an ethanol plant into a lower-carbon, 
advanced biofuel feedstock production facility that uses ethanol, distillers grain, corn oil and CO2 to 
produce significantly higher margin products.  The same technology upgrades will be prudently adopted 
to expand margins in our biodiesel business, without shutting down our existing production but instead 
investing in the production of higher value products by using the biodiesel and glycerin molecules as 
components of higher value products that can be produced at a biofuels plant. 
 
Again, what is the value of the Aemetis technology?  Here in the Silicon Valley near the Aemetis 
headquarters in Cupertino, the comparable public company comparables are Solazyme at $700 million 
and Amyris at $300 million market value.  Some portion of the value of these two comparable 
technology companies should be added to the value of the Aemetis first generation business.  Aemetis is 
unique in its market position of owning strongly positive cash flow assets that can fully fund the 
adoption of high margin, advanced technologies into 100% owned Aemetis plants. 
 
During the next few quarters, especially upon full repayment of the senior debt by the $36 million of 3% 
interest rate EB-5 funding, Aemetis will be announcing the acquisition of technologies that upgrade the 
products made by our ethanol and biodiesel plants, and decrease the energy and feedstock costs.  The 
value of any one of these product upgrades can exceed $30 million of increased cash flow per year per 
production facility, and when the technologies are combined together the increase in cash flow lowers 
risk, diversifies revenues into new markets and significantly increases the value of each facility. 
 
Questions: 
 
John, let’s take a few questions submitted by our investors. 
 
John: Thank you, Eric.  We will now ask some questions submitted by investors.  The first question is 
related to India:  “Has the India plant begun shipments to Europe, as you had planned in the June 
conference call?”   
 
Eric:  In the second quarter, the India plant received valuable Category 2 approval for shipment of 
distilled biodiesel to Europe.  In June, the first cargo load of biodiesel under this new approval departed 
India and shipments are now ramping up as rapidly as possible.  We are on track with our plan to grow 
to full capacity in India by the end of 2015.   
 
John:  The next question is:  “How is the California plant going to grow if it is already above nameplate 
production capacity”   
 
Eric:  During the second quarter, the California 60 million gallon per year plant produced at about 108% 
of nameplate capacity.  With the fall in corn prices, the price of ethanol fell from about $3 per gallon to 
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about $2.30 per gallon, which reduces revenues even though the price of corn declined significantly.  
However, the price of gasoline and crude oil did not fall 25% during the second quarter, so ethanol is 
now priced at about a $1 discount to gasoline despite ethanol’s 115 octane and 35% oxygen benefits 
that would usually require a price above gasoline if these required additives were produced by an oil 
refinery.  A primary reason for the decline in ethanol price is the supply and demand imbalance caused 
by the EPA’s proposed reduction in the demand for traditional ethanol in the US from 14.4 billion 
federal law to only 13 billion gallons.  The EPA does not have Congressional authority to adopt a 
mandate below 14.4 billion since there is more than 15 billion gallons of ethanol production capacity 
already in place in the US, so I expect that litigation may be needed to cause the EPA to comply with law.  
It is unfortunate when industry has to sue government agencies in order to enforce laws passed by our 
elected representatives. 
 
John:  The last question is, “With the S-3 filing in July, is the Third Eye Capital loan or the EB-5 financing 
going to cause a highly dilutive equity offering?” 
 
Eric:   None of the Third Eye Capital notes are convertible into shares of Aemetis, and none of the 
subordinated debt or accounts payable is convertible into stock.  The EB-5 financing for $36 million is 
convertible at $30 per share after 3 years.  If converted, the EB-5 investors would represent dilution of 
about 5% of our common stock in exchange for $36 million of equity at $30 per share at a company 
valuation of $600 million.  
 
John:   Thank you, Eric.   
 
Eric:   Thank you, John.  We look forward to meeting shareholders and analysts at industry or investor 
conferences.  Please feel free to contact us at any time with questions or comments. 
 
John:   Thank you to Aemetis shareholders and others for joining us today.  If you would like to hear 
this conference call again, please either dial the conference number +1 (605) 562-3149 and use access 
code 166576, or visit the Investor section of the Aemetis website where we have posted a written 
version and an audio version of this Aemetis Business Update. 
 
 
 


